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3HAYEHHA CTUMYINTIOBAHHA NMPOOAXIB Y OCAIMHEHHI
CTPATEIYHUX WINEN PO3OPIEHOI TOPIIBI

MenbHukosuy O. M.
KOcynoea O. B.

HecTtabinbHicTb noniTMyHoro crtaHoeBuwa B YKpaiHi HeraTMBHO BNAMBAE Ha BCi chepn eKOHOMIKM KpaiHw,
y TOMY YMCTi HA CEKTOp po3apiOHOI TopriBni. HecnpusaTnuBei pMHKOBI YMOBM BUMaratoTh Bif MiANpUEMCTB po3apiOHOi
TopriBni, 3 0ogHOro 60Ky, CKOPOYEHHsI BUTPAT, a@ 3 iHLIOr0 — akTUBHUX MapPKETUHIOBUX Aii ANS YyTPUMaHHSA HasBHUX
KOHKYPEHTHMX no3uuin. 3 Lieto MeToto nignpuemcTaam po3apibHOT TOpriBni cnig 3BepHYTU yBary Ha CTUMYIOBaHHSA
npogaxis, sike NOTPeOye BiHOCHO HEBENUKMX BUTPAT.

CyuacHa HaykoBa niTepaTypa po3rnggae CTUMYNIOBaHHA MpodaxiB K Ayxe OOMeXeHWNA iHCTPYMEHT, He
BUSIBNSAOYN BCbOrO MOro noteHuiany. 3rigHo 3 BU3HaYeHHAM CTUMYINIOBaHHSA NPOAaXiB, MOXHA BUAINUTK Taki KOro
3ararsbHi 03HaKku, SK: CPSIMOBAHICTb Ha TPBOX YHACHUKIB PUHKY, HAsIBHICTb NEBHOMO 320XOYEHHS!, CNIPAMOBAHICTb Ha Npu-
CKOPEHHSA npogaxis i/abo 306inblUeHHs iX 06cary, HeranHU pesynbTaT Ta KOPOTKOCTPOKOBUIA edbekT, TMMYyacoBa fis
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Ta HeperynsapHun xapaktep. CTUMynoBaHHA NpoAdaxiB y CyyacHin nitepaTtypi YacTile po3rnsgarTb i3 TOUKKU 30py
BMPOOHMKa, | nepeniyeHi xapakTepmMCcTUKM BinbLL NpUTaMaHHi AN BUPOOHUKIB.

ABTOpM AaHoi CTaTTi HanonsiraloTb Ha TOMYy, WO pOSfib CTUMYNIOBaHHA NpoAaxiB Ans po3apibHux Top-
roBeribHUX Ta BUPOOHUYMX MiIONPUEMCTB HE € OAHaKOBOW. [leTanbHe MOPIBHAHHA OCOGNMBOCTEN CTUMYIHOBAHHS
npogaxie nignpuemcTeaMm po3apidHOI TOpriBni Ta BUPOOHUYMMK MiANPUEMCTBaMM 3aCBig4unIo, WO BOHM BiOpi3HAOTLCA
psgom o3Hak. Tak, nignpuemcTa po3gpibHOT TopriBni BUKOPUCTOBYIOTb CTUMYOBAHHA NPOAaXiB MOCTIMHO Ta pe-
rynspHo, Ha BiAMiHY Bif BUPOOHMYMX MIANPUMEMCTB, AN SAKUX YacTe 3aCTOCYBaHHS CTUMYMSAUIMHUX akuin MoXe npu-
3BECTM [0 HeraTUBHMX HACHigKIB Y AOBroCTPOKOBOMY nepiogi. | SiKLwo BUPOBHMYI MigNpMEMCTBA OYiKYOTb HEramHoro,
ane HeTpuBaroro pesynbTaTy Big CTUMYNIOBaAHHS NPOAaxiB, TO MianpuemcTea po3apibHOI TopriBni MOXyTb po3pa-
XOBYBaTWU TaKoX i Ha BiATEPMIHOBaHi NMO3WUTUBHI Hacnigku, 30Kpema 3poCTaHHsS NOMWTY Ha TOBapw BriacHOI TOpPro-
BEnbHOI Mapku abo karteropito ToBapy. OKpiM TOro, CTUMYMOBaHHSA MpoAaxiB MOXe BMKOPUCTOBYBaTUCH AONSA
DOCSAIrHEHHS TaKMX OOBroCTPOKOBUX Linewn, siK NiABULWEHHS KOHKYPEHTOCNPOMOXHOCTI, MOCUNEHHS NOSANBbHOCTI NO-
KynuiB Ta 3MiLlHEHHSA NO3ULiOHYBaHHsS GpeHaa marasuHy.

Knroyosi ciioea: CTUMynOBaHHS NpoAaxis, CTUMYNOBaHHA 36yTy, NPOMOaKL,ii, MapKeTUHIroBi KOMYHiKaLlii.
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3HAYEHUE CTUMYJIIMPOBAHUA NMPOOAX B JOCTUXEHUN
CTPATEMMYECKMX LENEW PO3HUYHOWU TOPIrOBIU

MenbHukoesuy E. H.
KOcynoea O. B.

HectabunbHOCTbL NONUTUYECKOM CUTyaumn B YKpavHe oTpuuaTensHO BNMSeT Ha Bce cdepbl IKOHOMUKA, B TOM
yMCrie Ha CEKTOp PO3HMYHOWM TOProBnn. HebnaronpusaTHble pbIHOYHBIE YCIOBUSA TPEBYOT OT NpeanpuaTUA PO3HUYHOM
TOProBnu, C OAHON CTOPOHbI, COKpaLLEeHUs n3aepxek, a C APYyron — akTUBHbIX MapKETUHIOBbLIX AEWCTBUIA MO yaep-
XaHUIO CYLLECTBYIOLLMX KOHKYPEHTHbIX no3uumii. C 3TOW Uenbio PO3HUYHBLIM TOProBbIM NPeanpusaTUsSM criegyet
06paTnTb BHUMAHWE Ha CTUMYNUPOBaHME NpoAax, KOTopoe TpebyeT OTHOCUTENBHO HEBONbLUMX 3aTpaT.

CoBpeMeHHasa Hay4yHas nuTepaTypa paccMmaTtpuBaeT CTUMYNMpOBaHWE NPOAaX KaK OYeHb OrpaHWYEeHHbIN
WHCTPYMEHT U He eMOHCTPUPYET BCero ero noteHuuana. CornacHo onpeaeneHsm CTMMYNMPOBaHMS NPOAaK, MOXHO
BbIAENUTb Takne ero obLime 0COOEHHOCTU: HaMPaBNEHHOCTb HA TPEX YYaCTHMKOB PbiHKA, HAanM4ue onpeaerieHHoro
MOOLLIPEHMS, HaLeNeHHOCTb Ha YCKOPeHWe Npodax uunu yeenuyeHne nx obbema, MOMeHTarbHbIA pesynbTaT 1 KpaTKo-
CPOYHBIN 3DEKT, BpeMeHHOe AEeNCTBUE N HeperynspHbli xapaktep. CTuMmynuposaHue nNpogax B COBPEMEHHOM
nuTepaTtype 4alle paccMaTpvBalOT C TOYKU 3pEHUs NMPoM3BOAMUTENS, U NepeyncrieHHble ocobeHHocTn B Gonbluen
CTeneHn CBONCTBEHHbI MPOU3BOAUTENSAM.

ABTOpPbI AaHHOW CTaTbW HacTanBatloT Ha TOM, YTO POfib CTUMYMNMPOBaHUS NPOAAXK ONA PO3HUYHBIX TOProBbIX
N NPOU3BOACTBEHHbIX NPeAnpuUAaTUA He oanHakoBa. [1oapobHbIN aHanM3 ocobeHHOCTEN CTUMYNUPOBaHUSA Npogax
npeanpuaTUAMN PO3HUYHOW TOPrOBNN U NPOU3BOACTBEHHLIMW NPEANPUATUSMUN MOKasar, YTO OHW OTMMYaKTCA PSaoM
npu3Hakos. Tak, NpeanpuaTUs PO3HUYHOW TOProBMM UCMOMb3YIOT CTUMYMMPOBaHME NPOAAXK MOCTOSAHHO U PErYnsipHO,
B OTNMYMe OT MPOU3BOACTBEHHbLIX MPeanpUATUA, ANS KOTOPbIX YacToe UCMOoMb30BaHWEe CTUMYMUPYIOLWUX akuui
MOXET NPUBECTM K HEeraTvBHbLIM NOCNeACTBMAM B AONTOCPOYHOM nepuoge. W ecnv npousBoAcTBEHHbIE NPeanpuaTUS
OXMAAKT MOMEHTAaNbHOIo, HO HEMPOOOIPKUTENBHOIO pe3ynbTaTa 0T CTUMYNMPOBAHWS Npogax, TO NpeanpuaTus
PO3HNYHOWN TOPrOBMN MOTYT PAcCUMTLIBATL Takke Ha OTCPOYEHHbIE MONOXUTENbHbIE NOCNEeACTBUS, B YHACTHOCTU POCT
cnpoca Ha ToBapbl COBCTBEHHbLIX TOProBbIX MapoK Unu kaTeropuio ToBapa. Kpome Toro, CTMMynupoBaHue npoaax
MOXEeT MCNonb30BaTbCA AN JOCTUXEHUS TaKMX JOSTOCPOYHbIX Lienen, Kak NoBbleHne KOHKYpPeHTOCnocobHOCTH,
yCcuUneHue nosinbHOCTM NOKynaTtenen n ykpenrneHue no3vumoHMpoBaHmsa bpeHaa marasvHa.

Kriroyesnie crioga: CTUMYNUPOBaHWE Npoaax, CTUMYNMPOBaHUS cObiTa, MPOMOAKLMK, MAapKETUHIOBLIE KOM-
MYyHUMKaLuK.
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THE ROLE OF SALES PROMOTION
IN GAINING STRATEGIC OBJECTIVES OF RETAIL TRADE

O. Melnykovych
O. Yusupova

Unstable political situation in Ukraine negatively affects all the sectors of the economy, including the retail
sector. Adverse market conditions require, on the one hand, reduction of retailer's costs, and on the other hand,
active marketing efforts to retain the competitive position. For this purpose retailers should consider using sales pro-
motion as it requires relatively low expenses.

Modern scientific literature considers the sales promotion as a very limited tool, and does not show its full
potential. According to the definitions of sales promotion one can identify its common characteristics: the focus on
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three market participants, the availability of incentives aiming to accelerate and/or increase sales, instant results
and a short-term effect, a temporary effect and irregularity. Sales promotion in the modern literature is mostly seen
in terms of the manufacturer, and the listed characteristics are more valid for the producers.

The authors of this article insist that the role of sales promotion for retail and industrial enterprises is not the
same. A detailed analysis of sales promotion features induced by retailers and manufacturing companies showed
that they differ on a number of grounds. Thus, retailers rely on sales promotion constantly and regularly, as opposed
to industrial enterprises, for which frequent use of promotions may lead to negative consequences in the long run.
While factories are expecting instant but not long-lasting results from the sale promotions, retailers can also count
on the delayed positive effect, such as growth in demand for private labels or a product category. Moreover, sales
promotion can be used to achieve long-term goals such as increasing competitiveness, enhancing customer

loyalty and strengthening the brand positioning of the store.

Keywords: sales promotion, promotions, marketing communications.
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HecTabinbHicTb NoniTMYHOro craHoBuLa B YKpaiHi Hera-
TMBHO BMNMBAE Ha BCi chepy eKOHOMIKV KpaiHW, Y TOMY YMCHTi Ha Cek-
Top po3apibHoi Toprieni. O6opoT po3apibHOI TopriBmi y nopis-
HSIHHUX UiHax 3a 2014 pik cTtaHoBuB 91,4 % BigHocHO 2013 poky.
TeHAeHUis OO0 3MeHLWeHHs OobOopOoTy CMoCTepiraeTbCs 3 JUMHS
2014 poky i HanpukiHUi poky Byna BnacTuBOK Maike ANS BCIX
obnactel kpaiHu. Lle BnepLue 3a ocTaHHi 5 pokiB po3apiGHa Topris-
NS AEMOHCTPYE CKOPOYEeHHSA 0BopOTY, y nornepeaHi poku (NoYnHaoum
3 2010 poky), HaBMaku, cnocTepiranock nuLie 3pocTaHHs [1].

Hecnpuatnuei puHKOBiI yMOBW BUMaratoThb Bif NiaANpueMcTs
po3apibHoi Toprieni (MPT), 3 ogHoro 6oKy, CKOPOYEHHS BUTPAT, a 3 iH-
LLIOTO — @KTUBHWUX MapKETUHIOBKX Aili AN YTPUMaHHS HasiBHUX KOHKY-
peHTHMX no3uuin. 3 uieto meToto NPT cnig 3BepHYTW yBary Ha CTu-
MyrtoBaHHs npogaxis (CI1), sike noTpebye BIOHOCHO HEBEMWKVX BUTPAT.

CyuacHa HaykoBa nitepatypa onvcye CI1 sk apyropsagHui
IHCTPYMEHT MapKeTUHIOBMX KOMYHIKaLii, He BUSIBNSAYM BCbOrO
noro noteHuiany. Lle nos'asaHo, y nepuwy yepry, 3 Tum, wo CI1
y GinbLIOCTi BUNAaKiB po3rnNsaAatoTb i3 TOYKM 30pY MiANPUEMCTB-
BMPOOHWKIB, ANA AKMX MOXINMBOCTI BUKOPUCTaHHS [aHOrO iHCTPY-
MEHTY i cnpaegi € gewo obmexeHumu. MpoTe, Ha oyMKy aBToOpIB,
ana NPT ctumynioBaHHS NpodaxiB Mae 0cobnmee 3HaYeHHs i Moxe
BMKOPUCTOBYBaTUCb SIK CTPaTEriyHO BaXNMBUIA iHCTPYMEHT Map-
KETUHrOBMX KOMYHiKaLlin.

CI y cBoix poboTax posrnsgany Taki BiTYM3HsHI Ta 3a-
pybixHi HaykoBui i npakTuky, sk J1. BanabaHosa, O. KpyTyLukiHa,
B. boxkoBa, 0. MenbHuk, A.[HenaH, A. Tpoagek, [.KammiHc,
P. Mannin, A. Knimin, XX.-XK. JTam6eH, O. Mainbopoga, T. NMpumak,
€. Powmar, [. Wynsby, b. Bapic [2 — 12] Ta iH.

CyTHicTb Ta 3HadveHHs CI1 3a3Bumyanm pos3rnsgalTbes
aBToOpaMu B paMKax OOCHISKEHHA MapKETUHIOBOI KOMYHiKaLinHOI
noniTUK1 NiANPUEMCTB K OAHOro 3 ii enemeHTiB. 3HayHy yBary
HaykoBUi MpuainsaTe NopiBHAHHIO CI1 3 iHWWMMKM enemeHTamu
MapKEeTUHIOBMX KOMYHIKaUii: i3 peknamoto, 3B's3kamMu 3 rpomag-
CbKIiCTIO, MPSMUM MapKeTUHIoM ToLwo. [lo TOro X aBTopu y CBOIX
poboTax YacTo He PO3MEeXOBYIOTb Ta He MopiBHIOKTE 3MicT Cr1,
O 34iMCHIOTb TOProBenbHi Ta BUPOOHWYI mignpuemcTea, a pos-
rmsapaTe Cl y 3aranbHOMy BUMMSAi SK YHiBEpCanbHWUM iHCTPY-
MEHT MapKEeTUHIOBUX KOMYHIKaLin.

Cnig 3ayBaXuTu, WO Yy BIiTYM3HSIHIA Ta POCINCHKIA HayKo-
Bill niTepaTypi BYKOPUCTOBYIOTb ABa TEPMIHW, SKi 32 CBOEID CYTTIO €
TOTOXHUMM: "CTUMYNIOBaHHS Mpodaxis” i "CTMMymntoBaHHA 30yTy".
Hanpuknag, T. MNpumak y cBoin moHorpadii [10] BukopucTtoBye
obunaBa NOHATTS AK CUMHOHIMIYHI. B aHrmoMoBHin nitepaTypi Lmm
[BOM TepMiHaM BiAMNoBiAae eayHe NoHATTA sales promotion. Y Tabn. 1
HaBeOeHO BM3HAYEHHs1 TepMiHa "CTUMyNoBaHHA npogaxis”, 3a-
NPOMNOHOBaHI Pi3HMMWU aBTOpPaMu.

Tabnuuga 1

BuzHauyeHHs TepMiHiB "cTUMyntoBaHHs 36yTy" Ta "cTMMynOBaHHA npopaxiB"”, 3aNnponoHoBaHi pi3HUMK aBTopamMun
[Definitions of the term "sales promotion" offered by several authors]

ABTOpU BusHauyeHHs
1 2
J1. BanabaHoBa, | CTuMyntoBaHHSA 30yTy — Lile KOPOTKOCTPOKOBI 3aX04M CMOHYKarbHOIO XapakTepy, CnpsiMOBaHi Ha Te, Wwob 3auikaBuTy MNOKynuiB
O. KpyTywikiHa |i y4acHukiB kaHany 36yTy kynyBaTu abo npogasaTv ToBapwu i nocnyru [2, c. 29]
B. BoxkoBa, CtumynioBaHHs 36yTy — Lie BUA MapKeTUHIOBOI AisiNbHOCTI, WO BUKOPUCTOBYE CMOHYKanbHi MpUiomu i 3acobu BnnvBy Ha LinboBy
tO. MenbHuk ayauTopio 3 METOK NPUCKOPEHHS i/abo 36inbLUeHHS Npoaaxy TOBapiB UM NOCAYr i HOCUTbL TUMYacoBuUiA xapakTep [3, ¢. 107]

O. Manbopoga

CtumynioBaHHs 30yTy — NPsSIMUIA 3acib NepeKkoHaHHsi, OCHOBOKO SIKOTO Cly)aTb 30BHILLHI CTUMYNW, @ He NpUTaMaHHi NPoayKTY
BacTUBOCTI. BOHM BUKNUKaOTb Y NIOAWMHW HeraHe 6axaHHsa kynutu Toeap [9, ¢. 53]

T. Mpumak CTymynitoBaHHsi 30yTy — Lie Pi3HOMaHITHI CnoHyKarbHi 3acobu (30ebinbLLoro KOPOTKOCTPOKOBI), MOKMNMKaHI NpuckopuTy i (abo) 36inb-
LIMTU NpoaaX OKpeMMX TOBapIB Yv Nocnyr cnoxveayam abo gunepam [10, c. 53]

€. Pomar CTumynioBaHHS 30yTy sik chopmMa MapKETUHIOBKX KOMYHIKaLi € CUCTEMOK KOPOTKOCTPOKOBUX CMOHYKamnbHMX 3aX0f4iB Ta MPUAOMIB,
CNpSIMOBaHWX Ha 3a0X0MeHHs1 Kynieni abo npogaxy ToBapy, LLO HabyBatoTb (hopMM A0AATKOBMX Mirlbr, 3py4HOCTEN, ekoHomil Towwo [11, ¢. 229]

A. KnimiH CrtumynioBaHHA 306yTy (sales promotion) — cnewjianbHi 3axoan, CNPSIMOBaHI Ha NPUCKOPEHHS KyniBni NOKynusamu abo iHTeHcu-

dikauilo npoaaxy npoaasLEeM, WO XapaKTepu3ylTbCs HasBHICTIO CTUMYNALINHOrO GOHyCy (CTUMYNY) | € YMOBOI Oro OTpu-
MaHHs. IMig 6GoHycoM po3yMitoTb PIBHOMAHITHI 3HWXKKMW, NOAAPYHKM, MPW3U TOLLO AMNs NMOKYNUIB, a TaKoX NpeMii, NoaapyHKu Ta iHLi
3a0X04eHHA ANs npoaasuis [7, €. 7]

KonekTus aBTO-
piB Pocicbkoro
E€KOHOMIYHOrO
yHiBepcuTeTy

CtumynioBaHHs 36yTy (CTUMYSOBaHHA NpoAaxiB) — Lie KOMMNEKC 3axOAiB i3 NPOCYBaHHSA NPOAAXIB 3a BCIM MapLUPYTOM pyxy
TOBapy — Bif BUPOGHMKA Yepes kaHanu 30yTy [0 crnoxuBaya — 3 METOK NpUCKOpeHHs 36yTy ToBapy. B ocHoBi aaHux 3axopgis
TNIEXUTb KOPOTKOCTPOKOBE 36iNbLUEHHS NPOAAXIB LUMSAXOM HafaHHS MoKy NeBHOI Buroam [13, c. 14]

im. I". B. MNne-

XaHoBa

A. lenaH, CTuMynioBaHHA 30yTy MOXHa po3rnaaaTh K KOMMNeKC TEXHOMOrIN, WO 3aCTOCOBYOTb MPOTArOM YCbOro XWUTTEBOTO LMKIY TO-
A. Tpoagek, Bapy AnS 34iMCHEHHS BMMBY Ha TPbOX YYaCHWKIB PUHKY (CMOXWBAYIB, TOProBeNbHUX NMOCEePeaHVKIB, TOProBenbHWA NepcoHan)
J1. Tpoagek i3 MeTolo 36inbLLeHHs 06cary NPoAakiB y KOPOTKOCTPOKOBOMY Mepiodi 3 OAHOHACHMM 30irbLUEHHSM KinbKOCTi HOBUX Nokynuis [4, ¢. 11]
XK.-K. NNamben | CtumynioBaHHS 36yTy BkNtovae B cebe BCi iHCTPYMEHTU 3a0X04EHHS, LLO 3aCTOCOBYIOTLCA hipMOO B MicLLleBOMY MacLuTabi He-

perynsipHo, Ans AONOBHEHHS Ta NOCUINEHHS pPeknamu Ta Al TOProBoro nepcoHarsny, a Takox Ans NpUckopeHHs abo 36inbLueH-
Hsi o6csriB KyniBni ToBapis abo nocnyr [8, ¢. 683]
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3akiHyeHHs Tabn. 1

1 2
A. Wynbu, CTumynioBaHHs 36yTy (CnpsiMoBaHe Ha CNoXuBaya) — KOPOTKOCTPOKOBE CTUMYMOBaHHSA NpuabaHHa Toapy abo nocnyru wns-
B. Bapic XOM 3MiHV BigHOLIEHHS "UiHa — LiHHICTL" [12, c. 356]
IHcTuTYT cTM- | CTUMyntoBaHHS 36YTYy — Lie CYKYMHICTb TaKTUYHUX METOAIB MapKeTUHIY, po3pobneHnx y pamkax ctparterii 306yTy Ta cnpsimoBa-
MynsuiiHoro HWX Ha CTBOPEHHSI AodaHoil BapTocTi ToBapy abo nocnyru, Wwob AOCAITM BU3HAYEHOIO PIBHS MPOAaXiB Ta Uinei MapKeTUHry
MapKeTUHry [6, c. 23]
(mo 2010 poky —
IHcTuTyT CTVMMYTHO-
BaHHS MPOAAXIB)

MeTol HanucaHHs faHoi cTaTTi € NPOBEAEHHsI NopiB-
HsinbHoro aHanisy CI, wo 3ajincHioeTbest NPT Ta BUPOGHUYMMHI
nianpueMcTBamm, i 0B6rpyHTyBaHHS MOXIMBOCTI BukopuctaHHs Cl1
ONsA JOCATHEHHS cTpaTeriyHMX MapkeTuHrosmx uinew MNPT.

13 npoBeeHoro aBTopamm cTaTTi aHanisy BusHadeHb CI pisHmx
aBTOPIB BMOKPEMITIOIOTLCS Taki iX 3aranbHi O3HaKu: CnpsiMoBa-
HICTb Ha TPbOX YYaCHWUKIB PUHKY [2; 4], HasiBHICTb NEBHOro 3a0X0-
YeHHs [7 — 9; 11; 13], cnpAMOBaHICTb Ha NPUCKOPEHHS i/abo 36inb-
LeHHs obcsriB npogaxis [3; 4; 6; 7; 10; 11; 13], HeraiHui pe3ynbTat
Ta KOpOTKOCTpoKoBUIA edpekT [4; 6; 13], TuM4acoBa Ais Ta Heperynsp-
HWM xapakTtep [2; 8; 10 — 12]. Po3rnsaHemo AeTanbHille AaHi 03HaKu.

Mogin CI Ha Tpu cknagosi (CTUMYMOBaHHS CNOXWBaYiB,
CTUMYIIOBaHHA TOPriBMi Ta CTUMYIOBaHHA BIIACHOrO nepcoHany)
3acTocoByeTbCs BaraTbma HaykoBLAIMK, 3okpema P. Kotnepom [14],
€. Pomatom [11], J1. BanabaHoBoto, O. KpyTtyLukiHoto [2], A. Oena-
HoM 3i cniBaBTOopamu [4]. JouinbHicTb Takoro posnoginy obymoB-
TIOETLCS TUM, LLO, HE3BaXKAKOUM HA CMiNbHi LiiMi Ta CXOXUA Xapakrtep
BNMBY, NiANPMEMCTBAMMU BUKOPUCTOBYIOTLCA Pi3Hi 3ac0bn cTUMy-
TOBaHHSA LMX TPbOX ayANTOPIN.

XapaktepHoto o3Hakoto CI1 € HasBHICTb NEBHOTO 3a0X0-
YeHHs (6oHycy, cTumyry). Came HasBHICTb 3a0X04€EHHS, Lo HabyBae
BUMAAy o4eBUAHOI BUrogw, BigpisHsie Cl1 Big iHWMX iHCTPYMeHTIB
MapKETUHIOBNX KOMYHIKaUin. Y BU3HAYEHHI IHCTUTYTY CTUMYNSLii-
HOr0 MapKeTUHIy 3a0XOYEHHSI PO3YMiloTb SK CTBOPEHHS AOAaHOI
BapTocTi ToBapy [6, c. 23]. Pa3om i3 Tum [Ix. KammiHC KpuTukye
Lie BU3HAYEHHS, aKLEHTYIOUMN yBary Ha Tomy, Lo He byab-sake CI1
CTaBUTb 3a MeTy CTBOPEHHS AofaHoi BapTocTi [6, c. 23]. | cnpasgi,
uiHoBe CI1, Ha BigmiHy Big ycix iHwnx BuaiB CI1, nepenbayae
3MEHLLEHHS LiHW, a He CTBOPEHHS A0AaHOi BapTOCTi TOBapy B 04ax
nokynus. [. Wyney ta b. Bapic HaTOMICTb NPONOHYOTL PO3rns-
[aTu 3a0XO4EeHHs SK 3MiHY BigHOWEHHS "UiHa — UiHHICTB", Wwo
BKItOYaE B cebe SK CTBOPEHHS JOAaHOI BapTOCTi, TaK i 3MEHLLEH-
HS UiHW Ha ToBap 41 nocnyry [12, c. 356].

CnpsamoBaHicTb CI Ha npuckopeHHs npofaxis i/abo 36inb-
LWeHHs X obcsariB BUNMMBaE BXe 3 Ha3BW [AaHOTO iHCTPYMEHTY.
List o3Haka € Bu3HavanbHowo anst CI1 6yab-sikoro nianpvemMcTsa,
i 3a i BiACYTHOCTi IHCTPYMEHT MapKeTUHIOBUX KOMYHIKaLin nepe-
ctae OyTu BnNacHe CTMMYIOBaHHAM NPOAaxis.

HaykoBLji 3a3BMYaii HaromnoLwyTe Ha TOMY, LLO 36iMbLUEHHS!
npopaxis yHacnigok CI1 BiabyBaeTbCs nuLLe B KOPOTKOCTPOKOBOMY
nepiogi, BUKMOYHO Nig Yac Aii ctumynsudiiHoro 3axoay. B. Box-
koBa Ta M. MenbHuk, nopisHiotoum CI i3 peknamoto, 3a3HavaroTb,
o B pasi 3actocyBaHHsA CI1 o4ikyeTbCsl HEranHa 3miHa NoBegiHKK
nokynus [3, c. 106]. Pasom i3 Tum gosroctpokoBuin edekt CIT,
30KpeMa LHOBOrO, BBaXKAETLCS, pajLle, HeratmBHUM. Tak, k. Kam-
MiHC 3a3Hauvae, Wo "UiHOBEe CTMMYMIOBaHHS 34aTHe CyTTEBO Migi-
pBaTW JofaHy BapTiCTb, Ky pekrnama CTBOproBana BnpoaoBx 6a-
raTbox pokis" [6, c. 23].

BigTak, BukopuctaHHsi Cl1 BBaXaloTb TMMYAacCOBMM Ta He-
perynsipHum, amxe 3a noctinHoro CI cnoxvBadi BiAMOBNATLCS
KynyBaTu ToBap 6e3 3a0X04YeHHs!, CNpUINMalyn MOro SK MOCTINHY
cknagoBy TOBapy.

TakuMm YMHOM, 3 OCTaHHIX ABOX O3HAK BUNMMBAE TaKTUYHWIA
xapakTtep CI1i HegouinbHICTb BUKOPUCTAHHS JAHOMO iHCTPYMEHTY
0N OOCATHEeHHNA cTpaTteriyHmx uinen. Omke, 3rigHO 3 Tpaguuin-
HMMKW MOrMSAaMy B MapKeTUHroBin Haykosin mnitepatypi, CI1 €
iHCTPYMEHTOM, LLO BUKOPUCTOBYETLCS 3a MOTPeOW SK LUBUAKWUIA, ane
B LiNoMy LKIANVMBWIA NS NigNPUEMCTBA B JOBFOCTPOKOBOMY Ne-
piogi crnocib TM4acoBo NiABUWNTY 06CAr Npoaaxy ToBapy.

BusHaveHnHsa CI1 pisHux HaykoBuiB (avB. Tabn. 1) nopa-
10Tb §IK YHiBepcarnbHi, oTXke, BUBeAeHi 3 Hux o3Haku CI1 Takox

MatoTb ByTW xapakTepHUMK Ans BCix BUAiB nignpvemcts. [MpoTe
HacnpasAi po3rnaHyTi BU3Ha4YeHHs Ta o3Haku Cl1 nputamaHHi ans
BMPOBHMYMX MIANPUMEMCTB, ane He 3aBXOM BiAMNOBiAaTb 0cobnu-
BOCTSAM AisinbHocTi MPT.

ABTOpM AaHOI CTaTTi HanonAralTb Ha TOMY, LLO, OCKINbKN
fianeHicTe NPT Ta BUPOBHWMYMX MIANPUEMCTB CYTTEBO BiApPI3HS-
10TbCA oaHa Big ogHoi, pornb CI1 Ans HUX TaKoX He € O4HaKOBOH.
[nsi BUpobHMumx nignpuemcts CI1 Hepigko Mae, paglie JOMOMIKHY,
OPYropsifiHy ponb, i BUKOPUCTOBYETBCA HE CaMOCTIVHO, a nuLie
B KOMIMNEKCi 3 iHWNMM IHCTPYMEHTaMW MapKETUHIOBUX KOMYHiKaLLin.
Tak, T.NpoxopoBa Ta A. [ poHb BBaXalTb OOHIEID 3 TFOMOBHUX
BigmiHHocTel CI1 Bif iHWMX MapKeTUHIOBMX KOMYHIKaLii iX BUKO-
PUCTaHHA B MOEOHAHHI 3 iHWVMW KOMYHIKaUiiHAMW iHCTPYMEH-
Tamu, siK NpaBuIo, i3 peknamoto [15], a XK.-)K. JlambeH BBaxxae me-
TOW BuKopucTaHHsi Cl' "40NOBHEHHS Ta NOCUIEHHS peknamu i gin
Toprosoro nepcoHany" [8]. To6To BMpoGHUWYI MiANpUEMCTBa MOXYTb
BuKkopuctoByBatn Cl1 ons nigTPUMKM CBOEI peknamMHoi kaMmnaHii
(Hanpviknag, Wwob niaTBepauTN NpaBaMBICTb 0BILSIHOK y peknami,
posgasaTtu 3pa3ku ToBapis). Ha BigmiHy Big BUPOOHWKIB, CydacHi
MPT BUKOpUCTOBYIOTb pekrnamy sik 3acié iHdopmyBaHHsi npo CI1,
a He CTUMYMIOBaHHA MPOAAXiB AK MiATPUMKY PeKnamHOro nosi-
nomneHHs. Takox CI nignpuemctBamu po3gpibHoi Toprieni He
3aBXaM CYMPOBOMKYETbCA PEKNAaMOK0: aKTUBHA peknamHa nig-
TPYMKa MOXe 3[iCHIOBaTUCS LLOAO AEKINbKOX NOTOYHUX CTUMYMS-
LiMHXX akuiin, a nNpo iHWi npono3uuii nokyneub Ai3HaETLCS BXe B
MarasuHi.

Takum 4mHoM, o3Haku CI1, wWo 34iicHIETECA nignpuem-
CTBaMU-BUPOOHMKAMM, HE 3aBXaUN € XapaKTepPHUMM ANst MigNPUEMCTB
po3api6Hoi Toprieni. MopiBHAHHA 03Hak CI1 ToproBenbHUMK Ta BU-
poBHMYMMU NignpuemcTBamMu HaBeaeHO B Tabn. 2.

Tabnuuga 2

MopiBHAHHA CTUMYNIOBaHHA NPOAAXIB TOProBeNbHUMMU
Ta BUPOGHUYMMMU NigNpUeEMcTBaMuU
[Comparing sales promotion by trading
and manufacturing companies]

MignpnemcTea BupoGHWui
O3sHaka Anpuel o Bvp
po3api6Hoi Toprieni nignpmemcTaea
© CTUMYSTHOBaHHS CTIOXVIBaIB; | ® CTVMYTIOBaHHS CrIOXKMBaMIB;
® CTUMYIIOBaHHS1 BMACHOTO | ® CTUMYIIOBAHHS BracHOro
Cknafosi | ToproBenbHOro nepcoHany | ToproBenbHOro nepcoHany;

® CTVMyIIOBaHHSI TOProBeSib-
HWX NOCepeaHUKIB

TpveanicTb | [ocTiNHO, perynspHo TumyacoBo, enisoanyHo

Ta vyacroTa
NpoBEAEHHS
HeraiHuin abo BigTepmiHo- | 3a3Buyaii HeramHui Ta Ko-
Edbekt |BaHui; POTKOCTPOKOBWIA
[OBrOCTPOKOBUI
Llini TakTnyHi Ta cTpaTerivHi [MepeBaxHO TaKTU4HI

Mpumimka: y3aranbHeHO aBToOpamMu.

Ak 6yno 3as3Ha4yeHo paHiwe, BUAINAITb Tpu cknagosi Cl:
CTVMYIIOBaHHS CMOXWBAYIB, CTUMYIIOBAHHS BIaCHOTO TOProBesib-
HOTO MepcoHarny Ta CTUMYMoBaHHS nocepefHukie. [NpoTte, oc-
kinekn NPT peanisytoTb ToBapu 6e3nocepeqHbO MOKyML, noce-
pefHuKiB BOHM He matoTb. OTxe, aBTOpM NPOMOHYHTb BUAINATH
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aBi cknagosi Cl ToproBenbHUMU NignpMemMcTBaMm: CTUMYIOBaH-
HS MOKYNUiB Ta CTUMYIIOBaHHS BIACHOro nepcoHany.

[VckyCiHMMK € TUMYacoBICTb Ta HeperynsipHicTb Cl1 Top-
roefnbHUMU nignpvemcTeami. Ha BMpoBHMUMX nignpuemcTBax
eni3oAuYHNA XapakTep MNpoBedeHHs MPOMOaKLii 06ymMOoBneHW
TUM, WO pe3ynbTaT YacToro 3actocyBaHHsA 3acobiB CI1y gosro-
CTPOKOBOMY nepioAi €, paalle, HeraTuBHUM. Pag HaykoBuX 4ochi-
[P>KEHb CBiAYMTb NPO Te, WO MNOCTiMHE BMKOPUCTaAHHA LIHOBOIO
CTMMYMIOBaHHS CMOXMBaYiB y JOBrOCTPOKOBOMY Mepiofi CynpoBo-
DKYETBCSA 3HWXKEHHSAM OYiKyBaHOiI CroXuBayamu LiHn ToBapy [16].
Ak Hacnigok, nokynui BiAMOBNSOTbCS Big npuabaHHs ToBapis
3a 3BUYaNHUMU LiiHaMK, SKi 30al0TbCs TM 3aHaATO BUCOKUMN, i Ha-
TOMICTb YEKaKOThb 3HWXKOK abo 0bMpatoTe ToBap KOHKypeHTa. OgHak
po3apibHi ToproBenbHi MiANPUEMCTBA PigKo 3auikaBneHi y 36inb-
LUEHHI YacTKU PUHKY OAHOro BUPOGHMKA, TOMY MNEPEKIOYEHHS
yBaru crnoxusaya 3 ogHoro 6peHaa Ha iHWWIA He BNnvBae Ha npu-
OYyTOK TOProBenbLHOro MignpUeEMCTBa HeraTMBHO AOTW, AOKU B MOTO
acopTUMEHTI HasiBHI Aekinbka 6peHaiB.

Okpim TOro, y AOBroCTPOKOBOMY MEPIiOAi MOLUYK CroXnBa-
Yamu Binblu AelleBMX aHaroriB MOXe MpUBeCcTU A0 36inblUeHHs
ob6csariB peanisauii ToBapiB BnacHux toprosux mapok NPT, agxe
3a3BMYall BOHM MatlTb HU3bKY po3dpibHy UWiHy. Takum 4vHOM,
HadaluM 3HWXKKM Ha ToBapu BigoMux BpeHaiB, po3gpibHi Topro-
BembHi NiQNPUEMCTBA MOXYTb BTPaTUTM YaCTKy PUHKY BIACHMX

TOProBMX MapoK Yy KOPOTKOCTPOKOBOMY Nepiodi, MpoTe o4ikyBaTu
3pPOCTaHHA Y4acTKM PUHKY B [OBrOCTPOKOBOMY Nepiofi, OCKiNbKu
nicns 3akiHY4eHHs Aii akui Nokynui He 6yayTb rOTOBMMM KynyBaTu
TOBapw BiJOMMX TOProBMX MAPOK 3a 3BUYaNHUMK LiiHAMK, | MOXYTb
LyKaTu AelueBLli anbTepHaTUBX cepe Mapok, wo peanisye MNPT.
Takuii pe3ynbTaT He MOXHa Ha3BaTu HeraiHUM Ta KOPOTKOCTPOKOBUM.
Omxe, pilleHHs Woao HagaHHs 3HWkok MPT y gaHomy pasi cnig, pos-
rnagaTn K ctpaTteriyHe, a epekT Takux akuin — AOBrOCTPOKOBUM.

| xouya ocHoBHOl MeToto CIT Ha [PT 3anuwaetbcs
36inbleHHs obcsariB npogaxie, CIT mMoxe BMKOPUCTOBYBaTUCh
i ANS OOCArHEeHHS iHWKUX uinen. 3rigHO 3 BU3HAYEHHSMU BiTYU3-
HSHWX Ta 3apybikHMX HaykoBUiB (OuB. Tabn. 1), MoXHa BMAINUTK
aBi rpynu uinen CIT: Ti, wo cnpsimoBaHi Ha 36inbLueHHs1 obcsary
npoaaxi., i Ti, AKi npMckoptoloTb npogaxi. Llini o6ox rpyn 6e3no-
cepefHbO NoB'A3aHi 3 pearnisalieto ToBapiB i € TAKTUMHUMUK Map-
KeTuHroBumum Linsimu. MNpoTe coepa 3actocyBaHHA Cl1 ocTaHHIM
4aCcoOM 3HAYHO PO3LIMPUNACH, OKPIM TaKTUYHMX Linen, MoXHa Buaj-
nuTK cTparteriyHi. Ha gymky aBTopiB, 4O CTpaTeriYHNUX MapKeETUHIOBUX
Linen, Ha JOCArHEHHS siknx Moxe 6yTu cnpsimoBaHe CI1, MoxHa
BiOHECTM NIOBULLEHHST KOHKYPEHTOCNPOMOXHOCTI MPT, nocuneHHs
NOSINBHOCTI  MOKYNUiB, 3MiLHEHHs1 no3uuioHyBaHHA GpeHga [MPT
Ta 306iMbLUEHHS MONMTY Ha OKPeMi TOBapHi KaTeropii, LLIO MPOCYBatOTLCS.
Ha puc. 1 306paxeHa cuctema MapKETUHIOBUX Liner nianpuemcts
po3papibHoI Toprieni, ki MOXyYTb peanisoByBaTucs 3a gonomoroto Cl1.

MapkeTuHrosi Uini nignpuemcrea

Vv

I CmpameziyHi yini I

KOHKYpeHTOCnpoMoXHocTi MPT NOANBHOCTI NOKYMNLiB

MigBULWEHHA MocuneHna 3MﬁHeHHﬂ 36iriblUeHHs

nosuuioHysaHHa 6peHaa NPT nonuTy Ha ToBapHi kaTeropii

I TakmuyHi yini I

I CripsimosaHi Ha 36inbweHHs1 06cs2y pearnisauii mosapie

CnpsimosaHi Ha NMpUCKOPeHHs pearnizauii mosapis

36inbLUeHHs cepeaHbOI KiMb-

| 3any4eHHs1 HOBMX MOKyNLiB .
KOCTi TOBapy, LU0 KynyeTbCs

OAHUM nokKynuem

306yT 3anuLkiB
npoaykuii 3i cknagy

BupiBHIOBaHHS CE30HHNX
KONMMBaHb NONUTYy

I BukoHaHHS NOTOYHOro NnaHy Npoaaxis I

Puc. 1. Cuctema mapkeTMHroBux Linen NianpumemcTB po3api6Hoi Toprieni,
Ha JOCATHEHHS AKX MOXe OyTu cnpsimoBaHe CTUMYIIOBaHHA NpopaxiB (y3aranbHeHO aBTopamu)
[The system of retail trade marketing objective to be gained through sales promotion] (generalized by the authors)

PosrnsHemo aetanbHilwe mMoxnueocTi BukopuctaHHsa Crl
ANs AOCATHEHHS CTPaTeriYHnX Linen MapKeTuHry.

Tak, aBTOpK CTaTTi NOrOAXYHOTECS i3 KONEKTUBOM HAyKOB-
uiB Pocincbkoro ekoHoMiyHoro yHiBepcutety iM. I. B. MNnexaHoBa,
sIKi BBaXatoTb, WO cborogHi CI Ha ToproBenbHOMY MiANpUEMCTBI
MOXe BMKOPUCTOBYBATUCb ANS OOCATHEHHSI Takux CTpaTeriyHmx
uinen, sk NiaBULLEHHS KOHKYPEHTOCMPOMOXHOCTI Ta 3aKpinfeHHs
nosAnbHOCTI KiHueBmx nokynuis [13]. 3BuyanHo, ansa NPT yxuBaHHA
3axopiB 3i CI1 € ix KOHKYpEHTHOI NepeBarolo Ta 4acTo rofloBHO
iAeelo iXHiX peknamMHMX NoBidOMNeHb. Peknama Takmx ToproBerib-
HUX Mepex B YkpaiHi, sk Watsons, Cosmo, Eva posnosigae
NOTEHLHNM MOKYMNUAM NEPEBAXHO MPO 3HWXKKM Ta MPOMOaKLii,
Ak AiloTe y ixHiX mMarasumHax. Okpim Toro, LEeHTpanbHow igeeto
cTparTerii 36UTKOBOro nigepa € came 4acte 3actocyBaHHs CI1 ons
OKpeMnX aCOPTUMEHTHUX NO3ULIIN.

Ocobnneo Baxnuee 3HaveHHA Ans MPT mae nocuneHHs
NOSANBHOCTI NOKYNUiB, SKe AOCAralTb 3a AOMOMOIOK creLjianibHUX
nporpam nosinbHocTi. Cy4acHi ToproBenbHi MignpueMcTea Ans ineH-
TudpikaLii CBOIX MOCTIMHMX MOKYMLiB BMKOPWUCTOBYIOTb CneLianbHi
NNacTUKOBI KapTKW, siki poBNATL MOXIMBUMK 36MPaHHS Ta BUKOPUC-
TaHHs He TiNbKW AeTanbHOi iHdopMaLii Npo iX NOKyrnku, ane 1 nep-
COHarbHWUX AaHWX MOKyNuiB (CTaTb, CKNaf POAMHMW, KOHTaKTHI AaHi
Towo). 3a gornomoroto cyvacHux TexHonorin Big Data ("Benwki
OaHi"), siki 4O3BONSIOTb aHamnisyBaTv Benukuin obcsar iHopmalii
npo MOKyMuiB Ta iX MoBediHKy, po3adpiOHi ToproBenbHi nianpu-
€MCTBa MarTb MOXNMBICTb pobUTK CBOIM MOKYNLUsSM Npono3uuii,

o BignosigatoTb ix notpebam i BnogobaHHsM. MNepcoHanizoBaHi
npomno3uuii Kpalle 3a[40BOMbHAITL NOTPe6K cnoxusaya, i Ha e
BUTPAYaETbCA MEHLLE KOLUTIB.

3axogn 3i CIl TakoX MOXyTb BUKOPWUCTOBYBaTUCb AONS
3MiUHEHHS no3uuioHyBaHHa Gpenpga MPT. 3apybikHi HaykoBui
M. Bpito Ta K. XammoHpg y cBoi ctatTi [17] 3a3HavatoTb, Lo npo-
MoakuUii, siki nepegbaqaloTb aKTUBHY B3aeMofilo Mix GpeHgom
Ta CnoxvBayem, NMPMBOAATL A0 3anaM'aToByBaHHS OpeHaa Ta 3a-
KpinneHHs y cBigoMocTi cnoxueada obpasiB, CTBOpPEHWX nifg Yac
Liei B3aemogii, Aki NoTiM acoujioTbes 3 bpeHaom. Y pasi ycnilu-
HOrO NPOBEAEHHSI TakuMX akuin NiANPUMEMCTBO MiOKPINoe nosu-
LlioHyBaHHs1 CBOrO BpeHAa, Lo TakoxX € CTpaTeriyHoto MeTow. Ha aym-
Ky aBTOpIB, TAKUMU aKLissMU MOXyTb OyTu irpu, KOHKypcu, noTepei,
6narofiiHe CTUMYmOBaHHA Ta iHLWi 3acObM HEeLiHOBOro CTUMynto-
BaHHs nokynuie. Hanpuknag, akuisi "MpuHecu Tabenb Ta oTpumar
[OAATKOBY 3HWXKY Ha piBHi cepedHboro 6ana" Big Toproeoi Me-
pexi "ByavHOK irpawlok”, 3 ogHoro GoKy, 3a0X04vye CMoXuBadis
[0 3AIACHEHHS MOKYMKY, @ 3 iHLIOro — NOCUMIOE YABMEHHS Npo 6peHp
"ByAMHOK irpallok” sik MpO Takui, Lo CrpUsie TBOPYOMY Ta po3y-
MOBOMY PO3BUTKY AiTEeN.

OcCTaHHbOW 3i 3rajaHuMx CTpaTeriyHMX Uinen CTUMynto-
BaHHsSI MpoAaxiB € 30iMbLUeHHs MONWTYy Ha TOBapHY KaTeropito.
MoxnmBiCTb CTUMYMIOBaHHS MPOAAXIB BNMBATU Ha 06car monuty
TOBapHOI kaTeropii MoxHa obrpyHTyBaTW, NnpoaHanisyBasLIn Mo-
BeAiHKY CMOXMBaYiB Nifg Yac 34iNCHEHHS LLiIHOBOTO CTUMYSOBAHHSA
npoaaxis (puc. 2).
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LliHose CI1 ToBapy nesHozo 6peHoa

A4

3anyyeHHs cnoxveaya iHworo 6peHaa
(3pocTaHHs nonuTy
Ha akuitiHut 6peHd)

3any4eHHs1 HOBOTO croxmBaya
(3pocTaHHs nonuTy
Ha moeapHy Kameaopito)

YTpUMaHHs HasiBHOTO CroXuBaya ToBapy
(36epexeHHs nonuTty
Ha akuitiHuti 6peHd)

=

—

—_—

3aBepLUeHHs akLii, TOBEPHEHHS A0 LiHW 6e3 3HVKKK

A

~\

CnoxwuBay noBepTaeTbCst
[0 CNOXMBAHHS iHLLOro

CnoxuBay NpogoBxye
crnoxveaTtu 6peHg,

CnoxwuBay wykae
GinbLu geleBy 3amiHy

CnoxwuBay BigMOBMNSAETLCS
Bifl CNOXWBaHHS TOBapy
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[A theoretical model of consumer behaviour affected by price promotion of a certain brand] (offered by the authors)

Llirose CI1 ToBapy nesHoro 6GpeHga MoXe nNpuBECTU
[0 KOPOTKOCTPOKOBOTO 3POCTaHHSA YMCENbHOCTI CMOXUBaYiB TOBapy
AaHoro GpeHpa 3a paxyHOK [OBOX CKMaAOBWX: 3alyyYeHHsi Cro-
XuBaYiB iHWKX BpeHaiB (3poCTaHHS MOMNWUTY Ha akuinHui 6peHa)
Ta 3anyyeHHs1 HOBMX CMOXMUBAYiB (3pOCTaHHSA MONWUTY Ha TOBapHY
kaTeropito). icns 3aBepLleHHs akuii TMM4YacoBO 3arny4eHi HOBi
CMOXWBaYi MOXYTb BiOMOBMTWUCb BiA MOAANbLUOIO CMOXMBAHHA
TOBapy, NMPOAOBXUTK BMKOPUCTOBYBaTW ToBap OpeHaa, wo Oys
akuinHuMm, abo nepeknioyYnTUCL Ha OpeHa, sIKMA  MNpPOrMOoHye
aHanoriyHMn ToBap 3a HWKYOK UiHow. [nsi po3gpibHoro Topro-
BESbHOro MignpueMcTBa BUMOHMMU € 0buaBa OCTaHHI BapiaHTy,
OCKiNbKn BOHM nepefbavatoTb 36epexeHHs MpUpoCcTy nonuTy Ha
TOBapHy KaTeropito MiCns 3aBepLUeHHs akuii, TO6To B AOBrocTpo-
KoBoMYy nepiogi. 3apybixkHe [OoCMimXEHHs] JOBIOCTPOKOBUX edek-
TiB UiHOBOro cTumynoBaHHsA [18] niaTBepAMno, Lo Hacnigkom
3acTOCyBaHHS BigoMvMKM OpeHgamu  LiHOBOTrO  CTUMYIOBAHHS
CroXwmBayiB € 36iMbLUEHHS NONUTY Ha TOBApHY KaTEropito He TinbKu
B KOPOTKOCTPOKOBOMY, arne 1 y JOBrOCTPOKOBOMY Nepioi.

Takvm umHom, CI1 Bigirpae 3HauHy porb y aisineHocTi MPT,
AKi MOCTIMHO 3aCTOCOBYIOTb AAHWM iHCTPYMEHT MapKeTUHIOBUX
KOMYHiKaUin Ons OOCATHEHHS Pi3HOMaHITHMX uinen. binbLictb
cyyacHux ysasneHb npo Cl1, nogaHux y HaykoBil nitepatypi, opi-
€HTOBaHi Ha BUPOOHWYI nignpuemcTBa. [leTanbHe NOPIBHSAHHS
ocobrimBocten CIT nignpuemcteammn po3sapibHoi Toprisni Ta Cll
BUPOOHMYMMM NigNPUEMCTBAMM 3aCBigYMITO, WO BOHM Bigpi3HS-
10TbCs psiloM o3Hak. Tak, MPT BukopucToytoTe CI nocTiliHO Ta pe-
rynsipHO, Ha BigMiHy Big, BAPOGHMYMX NIANPUEMCTB, A4S SIKMX YacTe
3aCTOCYBaHHSA CTUMYINSLNHUX aKLi MOXe Npu3BEeCcTu OO Hera-
TUBHUX HacnigkiB y AOBrocTpoKoBOMY nepiogdi. | sKwo BUPOOHWUI
nianprYeMCTBa OYiKYIOTb HEranHoro, ane HeTpuBarnoro, pesynbTaTy
Big CI1, To NPT mMoxyTb po3paxoByBaTh TaKoX Ha BigTEPMiHOBaHI
MO3UTMBHI HAaCriaKW, 30KpemMa 3pOoCTaHHS MONUTY Ha TOBapy BACHOI
TOproBenbHOI Mapkn abo KaTeropito ToBapy, LU0 NpocyBaBcs, Y Lj-
nomy. Okpim Toro, 3acobu CIT MOXyTb BMKOPMCTOBYBATUCb ANA
[OCSITHEHHS TakMX AOBrOCTPOKOBKX LiNew, sk MiABULLEHHS KOHKY-
PEHTOCMPOMOXHOCTI, MOCMMEHHS NMOSANBHOCTI MOKYMNLIB Ta 3MiLIHEHHS
no3uLioHyBaHHa 6peHaa MarasuHy.

OTxe, ons po3gpibHux ToproBenbHux nignpuemcTts CIl
Mae He nville TaKTUYHe, ane v cTpaTeriyHe 3HayeHHs. Y noganb-
LUMX JOCNMKEHHAX cnif, 3'AcyBaTw, ski came 3acobu Cll HanbinbLue
CnpUsiloTb JOCArHEHHI0 cTpaTteriyHux uinew MPT. Takox cnig npu-
AinuTn yBary BmBYeHHIo poni 3acobis Cl1y fOCArHEeHHi KOMyHika-
LiIMHNX Linen, ockinbkn gaHa npobrnemMa po3rnsiHyTa HakMeHLue.
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